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SARINEE SIRIWONGPORM: FACTORS AFFECTING PURCHASE
INTENTION OF ONLINE JAPANESE GAMES. ADVISOR
ASST.PROF.DR.SURASIT UDOMTHANAVONG, 107 PP.

The research of factors affecting purchase intention of online Japanese games.
Aims 1) to study the factors of customer relationship management, perceived customer
experience, attitude, price and promotion that affecting purchase intention of online
Japanese games. In addition, 2) to study online Japanese gaming behavior. This study
is quantitative research. Surveyed by questionnaires with a sample size of 400 people
who played the online Japanese games in Thailand. Data were analyzed using descriptive
statistics such as percentage values, mean and standard deviation. Inferential statistical
analysis for use in hypothesis testing. The Multiple Regression Analysis were used.

Regarding the analysis of data found that most of the respondents are male,
age 20-29 years old, completed level of a bachelor's degree, being company employee
with monthly income 25,001-35,000 baht. The analysis of online Japanese gaming
behavior, spends time for 1-2 hours per day in time period of 18.01-24.00 and plays online

games with friend. The hypothesis testing revealed that the factors of customer
relationship management (B = 0.528), price (B = 0.202) and promotion (B = 0.370) are
affecting purchase intention of online Japanese games at the significance level of 0.01.
In addition, Attitude (B = -0.129) are affecting purchase intention of online Japanese
games at the significance level of 0.05. Conversely, perceived customer experience (B =
-0.007) found to have no statistically significant effect on the purchase intention of online

Japanese games.

Graduate Studies Student’s Signature................ooo
Field of Study Business Japanese Advisor’s Signature...............coeviiiiiennn.

Academic Year 2023
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nMsiwdendenuiaiasfianisaaiadisg snludlodoaiide lasihdayadu
WoAnIsNvaIanMI A TELaziEuaLlu Bl Lﬁia‘lﬁﬁqsﬁaLiﬁlagnﬁma:mmua
elagnisniz lisuniugndl ez @3na MUd. 2565n) wananit hnaneadnis
LIMINUANAFUNUT (Customer Relationship Management : CRM) 32a1f9m3tiudaya
woanssulunmsldinsuazanudainiszasgndnandienesiuazllvinad sz londlunis
WAWKHRa N asinIan1susM TN lddsulounaludunisaanis %uﬂmmnqwﬁmmaa
MINAUINITUINITNUINAENHUT (Customer Relationship Management : CRM) fia
mmJ5ﬂumﬂ;‘\;Tu%InﬂVLﬂ;jﬂ'm,ﬂu;j]ﬂﬁmaa@"lﬂ (Customer Loyalty) (Ismandl aaaina.
3.1.1.)

LPIAALNUINUNITUIHITINUANATANNUT (Customer Relationship

Management : CRM)

filsgann n3ululn; uazAwdn g (Miroslava Triznova; et al. 2015) @131 A3
U%Wﬁ\‘i’mgﬂﬁ”lﬁuw"’uf (Customer Relationship Management : CRM) N1 olu (Internal
CRM) \ufsnuisnarsajasiud 4 dsznis ldud nagnsanedn nizuaumiuazinalulad

;‘TﬂuLLa:f@uuﬁﬁu g}ﬂﬁ”ﬁ
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CRM of a company

Internal CRM | External CRM

4.4 Customer
Experience

4.1. Products for
customers

1. Customer 4. Customer

Centricity

N

4.3 Cooperation
with customers

LS

2. Technology and 3. People and
Processes Culture

4.2. Communication
with customers

Eﬂﬁ' 2 Tutaa CRM

W1 : Miroslava Triznova; et al. (2015). Customer Relationship Management

Based on Employees and Corporate Culture. p.957.

nlaaa CRM @Tﬁugnﬁﬁﬁﬁuﬁmﬂﬁq@ AaiufasasnnauuINwATIMIA
@i”mgnﬁwfm%amiaﬁ'unwu’%msmugnﬁwé’uw”uﬁ (Customer Relationship Management :
CRM) neuan (External CRM) 4 §1% 6991 n3a9assenaanmsinudutenansaignn s
andn msﬁamiﬁ'ugﬂﬁﬁ mm%’wﬂsmummigﬂﬁﬁﬁhimﬁau‘lm MIINlanIarinen

imﬁ'ugnﬁ']

ﬂsziwﬁmaam‘m‘%m‘smugmﬁﬂé'&lw”uﬁ (Customer Relationship Management :
CRM)

o811 NOBLITNT (2557) NI MIAAIANIRTNANNTNNUEALYNAN HIa
CRM lﬂumﬁhﬂ‘lﬁaaﬁﬂsmmmLﬁumma%'uw”ufé‘uﬁlﬁﬁ'ugﬂﬁﬁ i ldaasnlging
@99 T,@mawn&"aa@hwﬁhﬂlunﬁiLLaNanﬂ@T’] INWFIUULIANAVBITINA ANA2TW
ﬁowalﬁmaogﬂﬁ'] AANITIUATUTE HULAZ I LN NNIRIBNITARIALRZN3VILDENS
WANZRY

ddalnouand 3231 UszloadaasnisuinissugndrduWus (Customer

Relationship Management : CRM) laun
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1. finvazdoadoyavasgndrludiudre g ldun Customer Profile, Customer
Behavior

2. BTN NURNBI AT BNITAAALAZ NI TV DELANEHY

3. mmsn@”@ﬁu%ﬁaﬂi"ﬁﬂaﬂqﬂﬁ‘mmm@%%amwwvlﬁasmmm%a wazdl
UszEninwassdannudasniiasgndl

4. F RS EN RTINS SN BIFIUULINIIN1IAATA (Market Share) 184
73719

5. aansinwiTusan aalfisussindszansnwnsinen ialems

] Rt d! o 1 1 v A o o‘nid Aa o
Tunisuaiea Gmmvl,ﬂfﬁmiﬂalﬁm@mwanwmmmaaumw

a { u 6 H %) . .
memﬁmnuﬂ‘smum‘smﬁgnﬁﬁuf{ (Perceived Customer Experience : PE)

ANNRANYUAIUTERUNITRNRNATUT (Perceived Customer Experience : PE)

FLAaan AW luz; Lazinilauauny (Stella Inabo; and Contributing Writer. 2023)
A& ﬂi:aﬂﬂ'ﬁtﬁﬁgnﬁﬁuj famnuAaLAY mmjﬁﬂu,a:ﬂmul,%aﬁgnﬁﬂﬁlﬁmﬁ'uu,u
TUG s‘fiaﬁwm'ﬂﬁﬂﬁ'tuﬂumia%“wmmﬁ'ﬂﬁuazmﬁﬂmgﬂﬁmaamu%atﬁmuazmﬁuf
YBILUTUG I@ﬂms%'ujmadgﬂﬁﬁamﬁmﬁumwjﬁﬂmaagm«fﬁ@iaumm‘ﬁmuﬁmﬁ‘ums
ldnausznitagndniuuiEm

A58 JLAA (Carly Stec. 2021) N&1291 ﬂi:auminiﬁgﬂﬁﬁ'ujﬁammﬁ@Lﬁu
°11aagﬂﬁﬁLﬁ'mﬁ'ugsﬁﬁm?aNﬁ@]ﬂ”meﬁmaau%ﬁ'w I@Uagﬂdﬂgﬂﬁﬂfﬁﬂazhd"lmﬁmﬁ'uLLmu@T
ﬁuﬁaﬂi:aummivﬁmamaLm:maﬁawﬁgﬂﬁ'}ﬁﬁuu’%ﬁ'ﬂ

U380 ynasuilnsnw (2563n) na1dn dezaunsaingndniug Ae dezaunisal
d' (VL% 6 d! o Aa a 1 i o o % tﬂl I y&]: a
AlasuannuuIne mwuuawﬁwaLLa:aaNamamsmgmaagﬂmmﬂu"l,ﬂ"lﬂmmemLa:
Iy lapdszauninid 9pesgndiwiaannisldaudiuazuinig quainaadfudd
Lm:u’%msiauﬁaﬂi:h‘*ﬁﬁua:ﬂmmj”umﬁvlﬁ%'uLLaﬂumamoﬁwfwmﬂﬁuﬁ’m?au’%mi
Vlaimmm@1auauaamwﬁaamsmaagﬂﬁﬂﬁ ﬁﬁa:ﬂmmﬂumﬁujlué’mmu&%mu
7GR mﬁg@ (Sajid Mahmud. 2018) N&1731 Uszaumsﬂimaagﬂﬁufluwam
NnUJaunussznitauIEnuazand lusznitennusuwus enaiduuanwiaaun le
ﬂizm_lmmiﬁgﬂﬁﬁ'ujl,ﬂum%aaﬁa‘mammm@ﬁuamlﬁﬁudﬂgnﬁﬂL%a'j'lmiu%mi
YBIUSHNFINIINA LR HAIANNAAINITVAILYT LRI bl I@mﬂszaumirﬁﬁgﬂﬁﬁuﬁﬁ
o @ (% ' [ v A A o @ v &
uwm‘nmmylumiﬁa@@gnﬂﬂ%wLLazinmgﬂmL@u FIFNINIINIINAAINN LA A I
& v v v o L A oA a 2 a v a a o
ﬂi:aumim‘ﬂE;Jmmﬁ?‘ugmu@;mmwmmﬂ@mmwuwagiulwaa;dmim UIENDI9
lﬁu‘%msﬁlﬂuLﬁﬂLLﬁgn@T’m‘"&ﬁmqmmwLLa:S’lm LL@iq@ﬁwﬂLLﬁT’;ﬂs:aumsni"uaagﬂﬁwz

a A a e X 1 ] Aa & Aa ' v 6 v A
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JuFanauandrelaniividnaslalilesawds yeafeuidndag mansnaiuquiadon
sanadalszaunIninisiuiresgndnld

MNANURABAINGTT HANBIAIRTUIT anwnansvadlzaunsaingndniug

. . 1 QI { v Y a U v &

(Perceived Customer Experience : PE) fia qmdnnadfifiasdnslwnuguilnaldiug o

{d‘ ¥ v v a A [l n&’ B 1 a & Aa [ v

Uszaunisningndiiuazinield duagnugudrvesfaiuniaglulazasgndiuaz

Uszrunivalvasgndrnidunasnandjiuiuiizndauisnuazgnaluszndng
v o A = A =V o
AMUENWUS Tenatduuanwiaaud ba

ANNAAVRIUTTRUMIDINANAITUS (Perceived Customer Experience : PE)

Tatugnuishlszsudymlumaihliniad usivioninvesauuandrian

ALY FINALAGDIAATIANNAAAMLAZUINITAI0L19NIN TWRDIUNITOIT WS USHNAT

]

Vo owod

% Q > 1 v a W Qs Q kg 1 9/&/ P @
14\1Luuwmiwwmmmamwufs:mwgnmu,a:muﬂstw:mmauwufﬁvl,uvl,@muagjmu
= 0 a = v o &d a & o oA Y
TIUAZA NWLAEIBENSLALN I@ﬂLﬂumw11awwuﬁ‘nmmnﬂﬂszanmsmmﬁug‘nﬁﬂm
ldsuannisldaaunuasans (Sajid Mahmud. 2018) 813 MIsuivasgndnduisdamy
Lﬁaamﬂdwa@iawaﬁﬁ"lsmaaﬁqsﬁfﬂ Lﬁaamﬂmﬁ'ujmaaamﬁ”ﬁLﬁmﬁaaﬁ'umwé'nmiumuﬁ
I@]Ugi:u’ﬂnmi']mumﬂ"ﬁauﬁﬁ]zLLmﬁuﬂs:aumsrﬁL%amnﬁ'u;jﬂusl,um?mhwaa@m 21N
WINLWIANIVANATALUATINLINLTINAIRITNLEIN 81158508 Lwigﬂﬁnvl,&ivlﬁw“@mﬁmua
, X > o o & Ao o A o A ~ 9
iKY 1ndatnuesnInnduagAunITuzNIuLIuGa I o wmmyﬂaguﬂmmmﬂuu
A 0 ean A \ caa A 0 A
Nazuistfulszaunisain auinnindszaunsning dadwnisaaranuuiindalinigs
tzi [ A A d' 1Al U 6 gfd v Aa v A a o {d‘ a A
AUNALFIITOLRLIN bl A LA L TG WanaNTh DU InAaA NN INaRIe

I ' o o ) 1% o A & = o o, o A o =
318190 Aladgrn1Insudsznuladnandiazaaauladainiiediadssauandn ann

]

2

Uszgunisin13suiisuusud M ldgnsdadulada (Stella Inabo; and Contributing
Writer. 2023)

Itk AasansifiganugInauazniuluanizawinifisadn Forbes nanain
A A v v VL Yy v A

74% °11aa;‘?U%ImﬁmmLﬂu"l,ﬂ"l@ﬁ”ﬁamaauﬂﬂ@ﬂﬁamﬂﬂﬁzaums {ﬁg}nm TUSIN

U
28i191@87 (Zoho CRM Plus. n.d.)

WhnunewadlszaunIIsinana13us (Perceived Customer Experience : PE)

hnangvaslszaunsaligndnsug (Perceived Customer Experience : PE) A

msa%ﬁagﬂﬁ']ﬂs:ﬁh TagUnAUS NI BWAIHIAINIINNIINITARIA LL@iNaé'wfgdqﬂﬁaz

v K

=y A’ v o v U =2 1 1 v o Qll 1
m@muvl,@ﬂamimsl,%gnmwaw ala vLulngmmaJa:m mn@nm‘wawalauu%mumwmw

a o 6 A a ) o A & g/ = 1 &) v ' v o
Na@mmmmammuﬂﬂﬂmumwm@md mwwmwmamma"lmvlﬂ LL@IQﬂﬂ’]ﬂ‘R"ﬂ’]

1
v A

ﬁfulﬂumﬂﬂiwgﬂmwﬁawala stwzﬁmw11gﬂw”umaa'mmiﬁL%aﬂmgﬂﬁwdﬁﬁuu‘%ﬂ'ﬂ
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° v a = A o & A & \ o v & A ° A
MlitnaanunanalalunfanmusinSawuTwe a:aawal%gﬂmmwlamum:mmauaﬂ

siolWBuIN (Sajid Mahmud. 2018)

WWIAALNEINUUTERUNTRNANAITUS (Perceived Customer Experience : PE)

6
ﬂizﬁﬂﬂqiﬂi : E]l]ﬁdﬁi alnu 23anyg :
q q
6 a [ v

UszruniTainisiala . . RIUITRUNTOEA

R a
ANMNIRNLRZLUARNATN ‘ 9 ' el

3 ok ane 23815 anenatngls
ANTITNTIG

yuuaId uIalanazaiTing, YUNBINNLATHFND YUNBINIUINT

A & v
Eﬂ'ﬂ 3 INL@m,]muE]d‘lla\‘lﬂizm_lﬂﬁmmadgﬂﬂ’l

‘ﬁlaﬂ : Hong-Li Guo. (2008). Customer Experience Hierarchy Model: Based

on the Theory of Customer Value Hierarchy. no page.

#I8 M1 (Hong-Li Guo. 2008) n&i1141 91n3U 3 luieayuwasvaddszaunisal

2 1 o‘ai ¥ 2 a A A 2 1 6
maagnmwmwﬂs:ammsmﬂQﬂmiuj’mgwaamm@%LLa:mi'mm leun Uszruniyol

a Ui a =9 Qq: & { v >

193619 mmgﬁmm:yﬂanmwmuﬁﬁmmmamuﬂuuu mﬂszaummiﬁ'gﬂmiuflu
&guuadﬁm%lwam‘%ﬁwmﬁa:daNa@iaﬂs:aumiwfﬁgﬂﬂ”’]%'u;:’luquuaqmaLﬂswgﬁﬁl
loun qﬂa@ﬁ‘maagﬂﬁm%ammﬁaaﬂﬁ%amaagﬂ@‘ﬁ qﬂ‘mmlaaaaﬁnw%ammﬁaams
mwaau%ﬁ'ﬂﬁlﬂmj‘mm ﬁﬂﬂgj«'&gwaamsu?msim’%ﬁ'mza%’wﬂimum‘srﬂﬁgnﬁﬂ
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NAAA AN USM3 aning
| oomanwmz A | qmanmmz A X : :oguuu A
| omanwmz B X ATANBLE B : sduuuB
| amanwmzC | quanwme C | qmanmme C : gduuuc i
: X Amansae D | amansae D : JlupuD
| auanwoz E X AMANBUE E : gdunuE i
| amanwoaz F | amanwoe F X : PosduuuF o g
R 4 v v = :
> 6 6
AN T BIUITRUNIITH duuuszaunIImh

v o

A o &a
31J“n 4 Tataaniian9lszaunis ngnAIILY

2alle

nun Hong-Li Guo. (2008). Customer Experience Hierarchy Model: Based

on the Theory of Customer Value Hierarchy. no page.

mﬂgﬂ*ﬁ' 4 T,umem%’wﬂs:aumizﬁﬁgﬂﬁﬁuiwmm%ﬁwmmina%fwo
Uszaunsnildgnénldnainnatszuny (Customer Experience Themes) anainaiinua
AMANEMU8IUTEFUN1T0E (Customer Experience Attributes) fUsznaudonEa Tt
u?mma:gniﬁm%a;ﬁuﬁ@mﬂumsﬁmﬁwﬁ éﬁqLﬁau%ﬁwﬁmumm&numwaa
dszgun1sab (Customer Experience Attributes) @inﬁ'uﬁ%:vl@i”waé'wﬁ'ﬁﬂugﬂLLm_l

ﬂszmm’]iniﬁg}ﬂﬁﬂﬁlﬁ' (Customer Experience Themes) ALANAIN
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anuaun, ANln, Anuawen, WA=l
. datlszaunsol
LIILwANAla, 98y )
2843NFN

aul39le, awazean, mMInILAW Juuuy
. o J Uszrunisob

, My3u3, Mmalwaeda, 9y )
289§NA1

Nﬁ@m”msﬁqmmwga, ANTUIING AWAN
e 4 UszruUNI0h
UTEANTNINW, LAzAU Y y
229gNAN

A o o & & o
E‘.LI‘Y] 5 m@wuﬂi:aumimmaaﬁﬂm

nun Hong-Li Guo. (2008). Customer Experience Hierarchy Model: Based

on the Theory of Customer Value Hierarchy. no page.
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E‘ULL‘]J‘]Jﬂizaum‘stﬁﬁgﬂﬁ’mﬂﬁfu (Customer Experience Themes) latna a313'1321413
REEITH n3l#T998 MInugu anaazan Wuedu Lﬁaﬁﬂgﬂuuuﬂsmumirﬁgﬂﬁwz
1631 (Customer Experience Themes) luufjiid azdsnansznudadszaunisnivasgnen

ala aﬁ”wmmagn UIILUAIB LD AN LTI

UIAALNEINUNABAG (Attitude)

ANANILVDINAUAR (Attitude)

158w Aoadvas: warsau nSuaAE (Thomas Collimore; and Shawn Grimsley.

1 1 [ a 7 =3 6 & a a
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WilWIanABTaIINANTEd WOANIIN anTNallazaaAuTila
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LNAANEINUNARAR (Attitude)

ABC Model of Attitudes

ATTITUDE
(overall evaluation)
towards
composting

AFFE.CTIVE COGNITIVE
(feelings & (thoughts & beliefs)

emotions) "composting

"'composting is reduces CO2
important to me"

BEHAVIOURAL emissions*
(past & future

activity)."l compost
wherever | go"

3U7 6 ABC luianasdsznauvasriaundvasguilna
7131 : Andrea Niosi. (2021). Introduction to Consumer Behaviour. p.175.

8uLATY 88T (Andrea Niosi. 2021) 81791 NiAuAA ladTun1TadUARUIIN
AWSAN (Affective) Wn@n3Tw (Behavioural) wazAuAa (Cognitive) T1udaniiln DNA
YAINAUAA (ABC model of Attitudes)

o
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P . s @ v
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ndt:i nq// FLQAI o a
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Lﬁﬂ?ﬁﬂqﬂﬂa wan ol 1ag

M3303 (Cognitive) Lluauda mml,‘fi"al,ﬁmﬁ'uqﬂﬂa wannt 0

mﬂgﬂﬁ' 6 ABC lutaavasriauadguilaa wudn naisussauvasesdsznay
Haunang s smaunsaFaUiuntianele ‘ﬁuaQﬁuwﬁmﬁmsﬁﬁﬁmﬁﬂwﬁaLm:mqmmf
Tosidufiindadndufisgminnaoriauad lasfadeinganiniasziunnuidn
Lﬁmﬁ'uﬁ@ifuuazq@ﬁﬂmﬁo@i%ﬁumi it

anuinudila — anuiEn — wn@nIw [CAB]
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FTAUANRRDITRINY 2.61-3.40 nunpds dasuuuusaunuiauAalin
NEUYiARAG (Attitude) Hvzauanudainagluszauthunand
FZAUALARNTZRTNY 1.81-2.60 Wu18D9 faauuuusraunINTANNAALAL
NeuYiARA® (Attitude) dazauanufainagluizduiay
o A | = o a A =
FTAUANRALITRING 1.00-1.80 nansds AasuuuugaunuiauAalin

\NenUYiALAG (Attitude) dvzauanudaiinegluszauiasnge

aaufi 6 101 (Price) Daflanmasdmandwuuseunawuudmeda 1535mslw
AZULLBUUULALAB3A (Likert Scale) I@ﬂl%:@”umsi’@iagmh:mné’ummwﬁgu (Interval
Scale) lagfinuaazuunanudaiuasnidn 5 szeu asil
Lﬁuﬁmmﬂﬁq@ 5 AzlLuh
LRAUALANN 4 ATUBH
WRUA0unans 3 ATUUn
LRAUA28 1D 8 2 ATUWL

A ) P
Lﬂ%@?ﬂuaﬂﬂq@ 1 ACLLLbb

mauanauuuseUMAAEINUTIAN (Price) IEzaunTiadayalszinnauas
MATY (Interval Scale) lasadugaInisdiwinginitsvastuasl (Maen Misdnym.
2550)

AZUUUANER — ATULUURANEA

AMNNINIVBIDWAITANATY : -
VUL

% A & A [ X o . A a & g
FTAUANNAGAWALINUTIAN (Price) sodLady Sinasiaida it
R 1 ni 1 =1 v a a 3
FZAUALARNITENING 4.21-5.00 WuN8D9 HasuuuuFaUNINTANNAALAL
a [ i ~ [ a = ' @ A
WAEINUTIAN (Price) mmummﬂ@muaglm:@umnﬂq@
FLAUALRALITLNING 3.41-4.20 BU8D ;Emammuaaumuﬁmwﬁmﬁu

A % . A (% a = \ o
LNEINUIIAN (Price) Niz@u@qquﬂ@l,ﬂua%}luiz@u Jn
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FZAUANARNTZNING 2.61-3.40 nUIBDd HaULUUFAUAINAANNAALAL
\NEIAUTIN (Price) Hazauanufdaiiuagluszauliunans
(] A ! = @ a a =
FTAUANAADIERING 1.81-2.60 naudd fasuuuuzeuawiaufalin
et (Price) Szauannufainagluszauiion
FZAUALARNTZNING 1.00-1.80 %UIBD HAULLUFALAINAANNAALAL

e (Price) Hazauanudaiuagluszauionige

Aouil 7 MIFILESUMIANA (Promotion) &l anemedmuduiuusaumuuLy
Uneia IE5nsliazuunuuufineia (Likert Scale) laslfazdumyiatoyalszinnauas
Magw (Interval Scale) lagfinnuadazunwanufamivaanidu 5 3oy aait
Lﬁuﬁmmﬂﬁ'q@ 5  AzUuL
LAUALANN 4 ATUWH
Wiumthuwnans 3 azunn
PR HDGH] 2 Azlbi

AUA D ﬂﬁq@ 1 AT

MIuUaNaLUURE LN LINUMIFILFINMNIANA (Promotion) M32@LN137a

TayalszinnauaIn1aTw (Interval Scale) lasandgaIn1IdIwIes19nINIVITUATH

(Naw NiAvdinys. 2550)

AZUUUANER — ATUUURANEA

ANNNINIVDIOUATANATY - -
ANUIUT

TEAUANNAAABNSINUNIFILFINNIANA (Promotion) daadtade Junad
assalud
FZAUANLARDTENTIY 4.21-5.00 nansdly Faauuuugaunuldaufaii
\NEANLNMIRIEITNMINAA (Promotion) IzauauAaiAnarluszalanniiaa
s 1 dl 1 =1 v =) a ~
FTAUALARNTENINY 3.41-4.20 WUN8DY HaeuuuuFaUDINTANNAALAL

\NEIAUMIFILETUNIAAA (Promotion) HazauanuAatAuatluszauann
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FZAUANARNTZNING 2.61-3.40 nUIBDd HaULUUFAUAINAANNAALAL
\NEIAUMIFLETNNNIAAA (Promotion) SszduanufAatinaluszautunans
(] A ! = @ a a =
FTAUANAADIERING 1.81-2.60 naudd fasuuuuzeuawiaufalin
\NEALMIEIETNMINANA (Promotion) Hazaunnudaiinatluszauian
FZAUALARNTZNING 1.00-1.80 %UIBD HAULLUFALAINAANNAALAL

\NEALNIEILETNMINANA (Promotion) azauanudainatluszduianfige

aaufl 8 A2Welada (Purchase Intention) 4sdianmorsnmnudwuyseumauyy
Uneia 145nsliezunnuuufineia (Likert Scale) laslfazdumyiatoyalszinnauas
Magw (Interval Scale) lagfinnuadazunwanufamivaanidu 5 3oy aait
Lﬁuﬁmmﬂﬁ'q@ 5  AzUuL
LAUALANN 4 ATUWH
Wiumthuwnans 3 azunn
PR HDGH] 2 Azlbi

AUA D ﬂﬁq@ 1 AT

MIUUBARALULREUDN NN BINUANNAILATE (Purchase Intention) 1532@LN13
L= v > dﬂl

TadaynllizinnauaInInTu (Interval Scale) lagandugaInsdwi it 9ninIeITua I

(Naw NiAvdinys. 2550)

AZUUUANER — ATUUURANEA

ANNNINIVDIOUATANATY - -
ANUIUT

o a = A > & 2(’ . v 1 a a
sTaUANNAAAUN BN UANA AT e (Purchase Intention) @18@La88 &
LN IaIsia 1T
TEAUANRRITENIN 4.21-5.00 ANLDI Q@]aml,uuaaummﬁmmﬁmﬁu
a [ & & . ~ [ a = | [ A
WBINUANNAILTe (Purchase Intention) m:cﬂummﬂmmuaglmmw’qu@
Qs 1 dl 1 =3 v a a 3
FTAUALARNTENINY 3.41-4.20 WUN8DY HaeuuuuFaUDINTANNAALAL

\neaiuawuasladia (Purchase Intention) Aszaianudaiinagluszauuin
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FZAUANARNTZNING 2.61-3.40 nUIBDd HaULUUFAUAINAANNAALAL
\neanuawadlatia (Purchase Intention) fszauanadaiiuatluszauiiunand
(] A ! = @ a a =
FEAUALARNTERING 1.81-2.60 Wu18D9 faauuuusaunINTANNAALAL
\NeafuaMuaslaTa (Purchase Intention) dszauanudaiinatluszauias
FZAUALARNTZNING 1.00-1.80 %UIBD HAULLUFALAINAANNAALAL

\NeafiuaMuaslada (Purchase Intention) Aszauinnufaiiuagluizauianiga

d‘ < o a ni o o AI a d' > a % 6
AN 9 WuAmMALLLURUT ANLINUT B LR B LW LN NLANLNSINLNR AN TUH

luinuaaulat

2. IUAIUWNIRNILAIAINA

D

>

1) @NWUANEIT A1 NIINT muﬁamlLﬁimﬁ'umsu’%mimugﬂﬁwé'uw”uﬁf
(Customer Relationship Management) /3¢ m_m’lifﬁ‘ﬁ'gﬂﬁ”]%ﬂf (Perceived Customer
Experience) NAWAA (Attitude) 3101 (Price) LazNIIRILFINNIIAANA (Promotion)

2) a%waﬁwmmﬁimﬁ'umiu’%msmugﬂﬁwé’uw"’uf (Customer Relationship
Management) U3¢&UN17 Eﬁ:‘ﬁl an a1 %ﬁJﬁ (Perceived Customer Experience) NAUA G
(Attitude) 3101 (Price) LazNIIRILRINNIIAAA (Promotion)

3) ﬁnLmuaaumwlﬁ@%mmnﬁﬂmu 3 YTk A3TaAINNLAZRALDY

AN LINTIVDILVURAUDNY AIA1IIN 8

€

AN 1 ghlL%mmzymmaammuaaumm

o 2] o A o 1
a1auUNn I};l‘l,‘iiil'lﬁ"lty ALK A

ﬂmz‘i_l%‘ﬁ’]‘i‘giﬁ'ﬂ

-

' A 6
A7.39070h NTZURSAUD 3 /
T : sonviunaluladine-duu

AMKLINIITING

2 ATILA a0 av.a3 e o szuey | amanmasmaluladnuins
sauln§uns Inswaeansn
A LINIITING

3 A% FUNES nuIuny wIIngrapinaluladansuses

TOulNFUNI INL VAR
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4) ﬁnLmuaaunmﬁg&ﬁ%ﬂ'mﬂzymnaauu,fei”'s PANANNLAEIATILE L
1agnNIMANaTRANTEAAR DY Index of ltem Objective Congruence (I0C) lumsRanTann
mwLﬁmaa;jl,%‘mmryﬁnﬂmim@h@?"’nﬁmmaa@ﬂﬁaa (I0C) Iunﬂﬁaﬁﬂmufu N
Y 1.00 wndasanuiden 10C aaud 0.50-1.00 szfatdanly drudadinuiden
I0C én3 0.50 arfasandTudynia ity 1sTwad; uazuauidadu (Rovinell;
and Hambleton. 1977) lunanuan 2.

PNAAKWIN . Naﬂ’ﬁ@li’)fﬂLL‘]JU&EHJE]’]SJ%’]T]EJTL%U’J%’]EUU 1ae 10C Test WuiN
wwusaumufiazsinldlgdan 10c Asansaslilglunsiuuuseuanld wasiinluls
Saanuidoiwrasuuuseuaude

5) Jaauidasinvesuuusauny (Reliability) lagvinuuusauaufidwns

v A v o oa A & a
arareuNFIEImYlunesas (Tyout) Auruilaafiduinuasnlaivasszinainly
Urinalnsnldlindudradinslumaids $1uam 30 70 avaseuanuay ot uazanady
UsHEuaITad1078 WalaaNFaanx89n18b (Internal Consistency Model) Laald

aAa 4 QL U a QSl %
Iﬂiu,ﬂmmL%ﬁ\gﬂ‘maanmlumwwmwm%awmmﬂwauﬂsxawmaaﬂwmmauuﬂ (Cronbach.

L% et a n‘ s { 1
1990 : 204) (Cronbach’s Alpha Coefficient) wazldinamandszintuaant sansunan o
¥INNI1RI0LYINAY 0.7 Nas@u (Cortina. 1993) 31NN Pre-Test AtaaW1tvinny
0.900 fialdunuzaumunivhanlfagluinusinoeaniuld

%

> a Af g
gasnImaNszandueanivas Cronbach Jaath

2

n S

g 122.
n—1 S

bl o wuedd fanusaansasnely

n wuedy  swwtadinnulwuuusauniy
PUUDY  WETINVBIANNLLTUT IRV AIAL LI LD

S Uﬁ\‘i AL I VIS U U I NI AL

o A A A, v v a2 A o o
6) 'uﬂLﬂja\‘]l]aﬂwquﬂqiﬂ@aaﬁlﬂjuﬁ? Lauaa’]mm‘ﬂﬂiﬂhﬂL‘Wﬂ"naﬂ’ILLuzuﬁ

LLazﬂ%'uﬂgdmelmﬁ'@ﬁﬁLﬂ%@qﬁaaﬁuauyitﬁ LﬁaLﬁmamameJa
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aaAa 4' a '
A001 15 lwn1azidaya

A e o

HI98Y1MNITIUTINTBYR ATIIFAUANINABY AUATUTIUVBITONA LAz
Uszuanaaioldsunsunsgdd lunisnesauanusunusuaznagausundgiulanld
aﬁﬁiumﬁms’]zﬁﬁagasﬁﬁ
1. MR R ALTINTIIW (Descriptive Statistics) T alﬁuﬂWSUﬁmm U NS
ez asENUAUeIlIzINT
11 @1nud (Frequency) uazeinsoeas (Percentage) 1%@%1{1%@583%
ANEULHIUUANRYDILAD ULLLROUDNY
12 ¢éady (Mean) LLa:muLﬁmmummgm (Standard Deviation) 1914
MIULaANURINLVBITOURAI 9 LﬁlaaEULLa:aﬁmmﬁﬂwmzmaa@ﬁLLﬂi
2. MINATRAFDE \T98%01% (Inferential Statistics) ialglummeseusuns

laglgmalianzininanasiBadunnam (Multiple Linear Regression Analysis)
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mﬁLmﬂ:ﬁiaQaﬁm%’mmﬁﬁ'ﬂﬁiaaﬂﬁ]ﬁ'ﬂﬁmNa@iamw@lgﬂw%?awﬁmﬁmmﬂumw
aauﬂaﬁmaaﬂs:mmjﬂu rRan iy aanMIALULURELNIN 420 TA ANATIIRALIAW
auyInh wazANUgnEasvadLuFaUnIN ldd1WIu 400 70 Fodusrmniisswadans
‘3Lm’13‘1§°ﬁaa§a ﬁ’m’ﬁ‘imﬁ:ﬁﬂl”agaéﬁﬂ’i%ﬂﬁmdaﬁﬁmui“@]qﬂizaaﬁmﬁﬁi”y I@Uﬁwaagﬂ
myanzideyadu 3 aau it

Aoui 1 HANMTLATIEWTDYA

AOUR 2 NANINARDUFNNATIN

aoudl 3 CRRIERIINEL RO LITISTIEGHTREY

%

o ¢ aa a & v
ﬂ]u ﬂﬂmﬂ'\ﬂﬁﬂﬂﬂ‘lm%ﬂqiq Lﬂi"lz'ﬁ“ﬂaﬂa

n wineis  wungudiedig
X WNphs  Alaae
S.D. VVaHITaN mmﬁmmummgm
RUNBN é’uﬂs:ﬁﬂ'ﬁ%ﬁnmaulugﬂﬂumuﬁu
B winefls  dudszAniminanaslugUazuuuinasgiu
t wuwds  Aahenarau
S.E. WNBt  AenunIsasTesaang (standard error)
Sig nanede  eanuiazin

Tolerance ‘V\N’]Elﬁ\‘l ANANAIN UVBINILBNTL

VIF wBhd  adRUsTnauMITENEANNLUTUIIN

R? winpds  Aaulseansnisaaaule

F wwds  A@denasautan

p WD ANFARI

Y' wuwh  aadsany

a Winpt  AreefvesEuns

by wangds  ensinminazuswrsesulsAninsnanas e

AwdsBas=aan k
X wwhd  Awdsdaszann k

=3 o s a
k RANLDY  WINAINLTBRIY
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* wnpfly  anulibidynsaiafiszey 05

wnpfy  anulibidymesianszay o1

— wiehy  eaudIduRINadafulIanu

e weds  eaudsaubigInadandnlseny
FuanwolflFunwaauls

Y1 WN anwasladonaariwiluinuoawlad

X1 UN ML TNUGNANFUNUT

X2 LN ﬂsmumstﬁﬁgﬂﬁﬁuj

X3 LN NAUAG

X4 LN Paloe

X5 N NIFILRINNITAAA

@awil 1 Nan13ILAIRTaYE

fIUN 1 HANIIATTATONATDNUIINEIBLAAR

o o " e ' D & A
HANIEITIVVBYRVBINGNAIDLN gynLaumuaauvlaumaaﬂizmmyqu&luﬂi:mﬂ
ng wud Jeduduyaes laun iwe a1y szdumsdnm endwuaznoldiadodaiian &

NUALD LA IAD L%

AN 2 wamﬁmﬁzﬁamumwﬁquqﬂﬂa (LWe)

LG ININ (AN) Sosas
T8 238 59.50
TN 158 39.50
LGBTQ+ 4 1.00

N 400 100.00

a ' Vo \ oA, & Ly
NaNTIN 2 Wod nqudadagdunuaaulairaslszinadlululszing
Tne drulng)idwwams Tagfidiwau 238 an Aaluiosss 59.50 savasundmnand
wau 158 au Aalduiauaz 39.50 uazngudledinasngain LGBTQ+ $1wat 4 A

Aardusaaaz 1.00
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ANI97 3 Namﬁmswzﬁamumwmm_qmﬂa (278)

21y JNIN (AN) Souar
fn 20 1 8 2.00
20-29 1 220 55.00
30-39 1 153 38.25
40 Dawly 19 4.75

378 400 100.00

A ' e \ va & Ay
1NNITIN 3 Wod ndudretEwnuaanlatvalzinaddululszing
Iny $uunamary dulnaleny 20-29 T anfiga lasddmwan 220 au Aaidusasas
A o a v &,
55.00 ya4asundadiony luiiu 30-39 T druau 153 au Aeiusasas 38.25 a1y 40 Jiu

] '
1 =

14§79 19 au Aardutasay 4.75 LLazmjmﬁ'aaﬂﬁoﬁﬁaaﬁq@ﬁaﬁﬁmummﬁm;;ql@‘h

U

N1 20 1 W% 8 AN ALTUIBLAY 2.00

ANTWN 4 HAMTUATIZARIUNNEIUYAAR (TTAUMIANBIFIFA)

FEAUNIIANL 114 (A) Fonaz
SranfnswIadnivia. 1 0.25
oI SIRITRTRL 34 8.50
PSyge3 258 64.50
GRLRRMELTLTRE 107 26.75

pRLY 400 100.00

v

A ' P @ ' 4 & A
FINAINN 4 WNUIN ﬂ@ﬂJ@]’Jaﬂ’NﬁdﬂLauLﬂNaauv[,auilax‘iﬂizmﬂfyﬂ‘uluﬂitmﬁ

=

Ing Sruunanuszauns@nsgege srulnglszaunsfinsdiyged lasdduan 258
au Aalduiasa: 64.50 spdaNARAUNMIANIIFINIILTYYNT $wan 107 au Aatdu
Josaz 26.75 wAUNMIANMaRUTyY LAz, 91U 34 au Aauduiasaz 8.50 uaznqal
@ Ao A A o = @ =2 A . o a

MegNeoNgafeIzaumIdnsiTeNAnInIadIndwezlag. 9 wan 1 au Aedlu

S088% 0.25
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@397 5 wamﬁmswzﬁamumwﬁhugﬂﬂa (8NTN)

21BN ININ (AN) Sosas
WL LWRNFANEN 18 4.50
TN TANI/ANTHIRIDWHNINWIUAEILNY

v 115 28.75

FTNIYNUNIIUIFIF WA
WINIBUTENLONT 172 43.00
DINIEINAD 39 9.75
NTNORIY 46 11.50
Wat /a1 10 2.50

N 400 100.00

A 0 @ 0 v & A
PNENTHN 5 WU naqumamag*nLaumuaau"l,aumaaﬂszmmyaéuluﬂi:mﬁ%sl
1 v a (= > a v A o a [ v
suvafadwilunnniuuienienty lasidswin 172 au Aaduiasss 43.00 7098941
ﬁaﬁjﬂi:ﬂaum%mﬂmﬁswmi gﬂﬁ‘]’wm%awﬁfmmlu%mmwmwmmazwﬁfﬂmu
3PN 9 115 au et uiasas 28.75 fiznauandwaas: 91 46 au Aadu
Sasay 11.50 ﬂsxﬂaum%quﬁammﬁ F1I% 39 A A uIBLa: 9.75 Q”Lﬂuﬁfﬂﬁﬂu%%a
o = o A & v . @ 0 A o A A o =
unfnw 91uu 18 au Aailuiousz 450 uaznjudladsiasngadariznauendw

NaturIaudinw 1% 10 an Aausasa: 2.50

G147 6 wamﬁmﬁ:ﬁamumwﬁhuqﬂﬂa elddaidan)

swlacatfian F1HI% (AN) Sosas

15,000 LM W3a6N 32 8.00
15,001-25,000 U 55 13.75
25,001-35,000 U 192 48.00
171NN31 35,000 LN 121 30.25
7N 400 100.00

1

A S & Ay .
nneTen 6 wudh diswnueanlaivesdszinaddululszinalng saulngd

o

v

5’]81@\]{@@@6% 25,001-35,000 U I@]ﬂﬁfﬁ?%ﬁ% 192 au Aatduiauaz 48.00 s09a9NNABK

2

Ineladadanuinnii 35,000 VN 3% 121 an Aauuiasa: 30.25 Qﬁ‘i'mvl,éf@imﬁau
15,001-25,000 LN 31WI% 55 AL AatduIasas 13.75 LLa:mjmﬁaﬂwaﬁﬁaﬂﬁq@ﬁagﬁ

mﬂﬁ@imﬁau 15,000 11 WnI06INI1 1w 32 au Aatdusasas 8.00
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FIUN 2 HANNTILATIZHTINANAANIINNNTLEWNND O latiaslseinadii)

Namiﬁﬁ’nﬁagamaaﬂémﬁasi'mQﬁmum:uaauvl,aﬁmaaﬂszmm’jﬂﬂuﬂs:mﬂ
Tne wudn ia;&awqammmﬂdmﬂwaauvlaﬁmaoﬂszmﬂrﬁﬂu lqun sruzsafouss
9 lunstannuaan latluldaz i LLa:qﬂﬂaﬁiamdumuaaﬂaﬁ fwazidua
sadolUit

MNINN 7 ﬂTﬂ;&awqﬁmtswmm'umuaaﬂaﬁmmﬂszmmﬁﬁu (FzeznaIaf g lumMaawn

aaulaibtluudaz i)

szaza Rl . .
, o 1942 (A1) Souaz
NILABNND D LA Th LU ARZI®

wasnin 1 T2l 31 7.75
1-2 F2lag 201 50.25
4-5 TAlag 104 26.00
anni 5 Talas 64 16.00
34 400 100.00

InaTefl 7 W ﬂﬁjm‘ﬁaaimgﬁsimnuaau"l,aﬁmaaﬂizmmﬁﬂﬂuﬂi:mﬂ%ﬂ
saulngldimlumasmnveenlailaviadsluudazin 1-2 $alus Taadsaman 201 au
Aadusonaz 50.25 38989uNda 4-5 Talag S1uan 104 au Aadusonas 26.00 aAn
5 Falas S1wn 64 au Aaidusesaz 16.00 LLazmg'm”mﬂwoﬁiﬁaﬂﬁiq@ﬁa;ﬂﬁnmiums

inwinNaan ldlagadsluusdaziuiasnin 1 2109 37971 31 an Aalduiasas 7.75

ni v a 1 6 A I 1
aTen 8 deyawnAnsiumuswnuoaulaivaslmnadln  (Frnamlumaswny
aawlartlulaaz i)

#9898 1 . y
, o I1942% (A1) Sauaz
NISLARLNND DI LA IBUARZIN

00.01 #. — 06.00 1. 93 23.25
06.01 #. — 12.00 1. 55 13.75
12.01 ¥. — 18.00 . 47 11.75
18.01 ¥. — 24.00 . 205 51.25
374 400 100.00
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TN 8 WU ngudessaunuaawlavasyszmadguluszmalng
saulngiaunuaanwladlungiina 18.01 w. — 24.00 . laafidiwin 205 an Aalduiag
82 51.25 39IRINIABTIILIAN 00.01 %. — 06.00 . I1UI% 93 A% Aaldusasas 23.25
7791387 06.01 %. — 12.00 %. 31UI% 55 A Aatdusoeaz 13.75 LLaznﬁjwﬁaamaﬁﬁaﬂ
ﬁq@ﬁa;‘Jl”ﬁmumuaauvlaﬂumanm 12.01 %. — 18.00 %. $1%1% 47 A Aatduioaay
11.75

A o A ! & A A ' &
13NN 9 °l|ayan](ﬂﬂiﬁlm'ﬁlaﬁul,ﬂ&lﬂﬂuvlﬂumaﬂﬂizl,ﬂﬂfylju (qﬂﬂaﬂi’smaumuaau"l,au)

qﬂﬂaﬁ%améumuaaﬂaﬁ 1IN (AN) Sosas
ALLALD 131 32.75
i 160 40.00
AIBUAIINIOYIGA 46 11.50
AIN 63 15.75
N 400 100.00

FnaTef 9 Wud njuiegaiaunueewlaivastszinaguludszmalng
aimlmyjLﬁiul,ﬂwaau"laﬁs'wﬁ'mﬁau Taafiswan 160 au Aalluiosas 40.00 3898941
Aatdwnuaanladandsn 1w 131 au Aailusasss 32.75 Wwnuoanlaisaunuan
3N $mu 63 au Aatdusosas 15.75 LLa:mjm‘ﬁaﬂwaﬁﬁaﬂﬁiq@ﬁa;jﬁl,a'umuaauvl,aﬁ

TUNUATOUATIRIBNNG 911 46 au AaLiluTasas 11.50

U 3 NAMTILATITAT DU LALE AR FIWLTLILL IO TING

namTIaTeidayalasanadouszsrmdsiuuinasgwsastaya dsznaveay
MIUTAITUNANTUWUT (Customer Relationship Management) 1szaunIsinanAiug
(Perceived Customer Experience) Newa@ (Atttude) 3101 (Price) NIIFILEINNITANNG

(Promotion) AAN@31a%8 (Purchase Intention) iuazdoaadit
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AN 10 Namﬁmmzﬁ‘iagm:@”ummﬁ@Lﬁmﬁ mﬁ'umsu‘%mimugﬂﬁ'}é’ww”uf

(Customer Relationship Management)

a > > 4
N3UINIIRANANTNNGS X S.D. nsuilana
riwldsudayaifsinuinuaawlaating P
5 . 4.48 0.596 NNAga
andasuazdusITy
rwuldsurasaumguaninuanaaes i P
B A 4.42 0.628 Nniga
1%§amﬂ"|,mum§@uawmw
YnusanInfAadafoaInuINVNNELAaT y
. o B} 4.41 0.646 ANAgQ
(GM) %381aalin ladnsuazIIasy
] s (% ' s €A A o [
Vi lasuTannuEwInanyidanavinle P
T : 4.40 0.653 1niga
muvlmumagavl,@amﬁmm
\ A a o & o,
YITWDONAAN U Ll NN LRY WIN a3
R g 4.08 0.565 1N
LRWLANAULNUNIFLAT
ANRAYITIN 4.36 0.488 NN

NNANINN 10 mjmﬁasmﬁ@lammuaaumuluﬂ%ﬁ JANARYIINYDITLAL
mmﬁ@Lﬁmﬁmﬁ'umm‘%msmugﬂﬁ'\é’uﬁuﬁ (Customer Relationship Management) ot
Slmm”umnﬁq@ lagdaasuuuadaINYNAY 4.36 (S.D. = 0.488)

d'l =) £ =1 1 ai v % > dl A v R

LANAIIUITILT D LT uIaNAL AR NN 1L auaUN 1 fa ;dmumuvl,mu
ﬁagaLﬁmﬁ’umuaauvl,aﬁasiwgnﬁamauflumm ﬁsm"'ummﬁmﬁumﬂﬁq@ Taad
ALafuLYiINY 4.48 (S.D. = 0.596) saaaamﬁanguLnu"l@T%'umaaaumqmmnLmJ
mama‘fﬁﬂﬁjﬁﬂdﬂ@ﬁumi@LLaﬂmw giJ’La'umummmﬁ@@iaﬁamiﬁ'umumamai‘

A a U v s U ' o 6 A A o 7] v U
(GM) maLLa@uu"L@mmLLazgLaumw"lmumammmﬂmﬂwmanaml%mu"lmwaga
2 W i & A o A = . o A A ~ a = v A
leatn9sraisa m:@ummﬂ@muaglmmumﬂ‘ﬂq@ Tasdaafoanuaatiwinataes
1wl 4.42 (S.D. = 0.628), 4.41(S.D. = 0.646), 4.40 (S.D. = 0.653) MNFAL Unzian
INUITTANRANUH LN NDAW LA WIN LATINLEWLNNNUINNNIRLADT ﬁmmﬁmﬁuaglu
J2QUINN AALARUAMVAALAKLYINND 4.08 (S.D. = 0.488)
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TN 11 HaMTIeTEETayaTzaUANNAAA WA LN RUNMIiNgndn T3 (Perceived

Customer Experience)

¢ A Qs
UszaunisatnanaAnsus X S.D. nsudana
riudulannuguandanmsilunyaaula P
s 4.56 0.563 NNAga
%8
i lasunaun lwdywianuisEning y
B .. 4.46 0.565 anfiga
' Aa q
aau AN uTaNAA N b
] R [ U 1 s d'l a dql’
riwiandasanvludayssiudaiileiimide .
Y ) 4.45 0.560 ANAgQ
NRAA AN lsNNBa W La Y
' R R L ::ql/
riwifnfamildivanuszainlunsde .
NS ) 4.30 0.583 1niga
NRAN DA [NNBE W bath
ANLRALIIN 4.44 0.454 NN

v v
v a A

MNANTIN 11 ﬂq'uéﬁazmﬁ@mml,uuaaumﬂumau FANRRYIINYDITEAL

ANNAAAMNEINULzEUNMINiNgnANTU3 (Perceived Customer Experience) @ gﬂmm"’u NN

]
=

nga lapddnzunwadsauginny 4.44 (S.D. = 0.454)

A A v A 0 ~ Y o o A A v o

L aNANTIM TN BLSBIANNALRRLNIN MK awaUN 1 Aa Aiduinaaiula
mm@j’wmNﬁ@n”msﬁlumuaauvlaﬁﬁ%a fazduanuAaARNINTgS Taodaiafuvinny

v

4.56 (S.D. = 0.563) 704asundanidwnyldiumaudlufywanuisninuaaulatuazy
) P o o \ v A a & A @ ¢ a )
Wwnuidndssanslutayasindndeiinnidonfanmailunuaanlan fzauaiis
Aainadluszauannige lasddnaivanudainlndidninuati 4.46 (S.D. = 0.565),
4.45 (S.D. = 0.560), AWAIGL UazlawinuIanfanisldiuaiuazainluniide
nAaAmsilwnueaulat darwdainadluszauinige dduadoannufaiiuyinny

4.30 (S.D. = 0.583)
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aIWN 12 HeaMTllMzETayaTzAUANNAAAWNEALTAUAG (Atitude)

NABAG X S.D. msudana
] dq’ a % 6" 6
NIUTaNRA A A L ULNND AW LAY LWL P
% a aa . 4.37 0.699 anfige
HAaAmusiiuiinITmIegnuadsludan
' dq’ a >3 6 ) v
YNuTonRan i luinuaan lath Ins1erin e .
R 4.35 1.006 Mnfige
rwmifnilanifiduauan :
1 d? a [ 6 6
V1T oNAAA AT b UL U AW bATLNIE P
L 3 4.34 0.687 annfige

q

Nammwﬂuwuﬂﬂuﬂaquu
1 d‘r a [ 6 o v
VUTONAAN A L NN 0 bath LNTN2¥iN 9
o oy 4.19 0.0684 el
virutaniny ladnean

ARAYITIN 4.31 0.601 NNNgn

NNANTNN 12 ﬂq'uéﬁazmﬁ@mml,uuaaumﬂuﬂ%hﬁ FANRRYIINVDITLAL
a ~ dl g a a . 1 g t:!l a nll 1 Qs
AMNAALRBLNLINUNAUAG (Attitude) aglm:@mmﬂﬂq@ Tapda1azuubais NNy
4.31 (S.D. = 0.601)
A A v o 0 A o o o A A @ &
L aNINTHITILTDLTLIANNANLRALNIN b WkaY aUaUN 1 A Hiduinude
Nﬁ@m“'msﬁl,umuaau"laﬁmﬁzwﬁ@ﬁ’msﬁﬁfuﬁmﬁ%ﬁagﬂw“@ﬁalw,%amﬂ RE TR EY
Aaiuinniiga lasfidnaduwinny 4.37 (S.D. = 0.699) TasasanAariswinuTanian

'
v =3

luLnsJaau”l,aﬁmﬁ:ﬁﬂﬁvhujﬁnmﬁaﬂdwmauﬂuauua: QLduLnu%awﬁmﬁmmﬁlumu

2

& A o ¢ & Aa v o A = 0 o ~ ~
aau"lamwsnzwammwﬂmuwluﬁﬁr«guu mmummmmuag‘lmmumﬂﬂq@ laud
Aaduanudaiulndidsaiuagi 4.35 (S.D. = 1.006), 4.34 (S.D. = 0.687), ANA1GL

v 1 dq’ =Y Q 6 o v 1 U l&" = a = 1
LLa:deaumwsﬁaNa@mmsvﬂumuaaﬂaumw:ml%mmamnuvl,mwmu flenudaiiuas

luszauunn Adnafuanufaiinyinny 4.19 (S.D. = 0.0684)

ANTNN 13 HAMTIATMZATBYATZAUANUAALARALINLTIAN (Price)

3101 X S.D. nsudana
TINVBIHAAAUTIANZ R DN 4.43 0.592 ANTIga
NANVAINAAA U AL RaNRAINRANLTZAL P

4.24 0.552 ANNFA
3701
TINVBIHAAN U AN TNANTUHS 4.19 0.570 AN

ANBAYTIN 4.29 0.494 mnﬁqﬂ
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INNANTWN 13 mjm’ﬁaamﬁ@ammuaaumﬂuﬂ%'aﬁ JANRRLIINUDITLAL
ANNAAABAEIALTIO (Price) agluszauannfige laviidrazuumadsmiuiyinny 4.29
(S.D. = 0.494)

A A v a ] a @ v o A A v =
LN@WQW?MW?’]UTQLiﬂ\‘]@]’]”ﬂ’uﬂaﬂuqﬂiﬂﬁquaﬂ AUAUN 1 AB ELQ%LﬂNﬂJﬂ'J']N

AdlaTaNRAN WA LLNN AW L8 Lﬁaﬁmmaawﬁmﬁm«ﬁmm:awﬁuqmmw J3zauany

& =

AaAunnfga lasfidnafoinny 4.43 (S.D. = 0.592) Tasavndagiduinuiniuaila

a o

& & A A o A v A @ a o
sﬁawﬂ@ﬂmsﬁiuLﬂNaa%vLau LNQiqﬂqmaﬂwa@]ﬂmmwlﬂLﬂﬂﬂﬁa’]ﬂﬁaqﬂiz@]lliqﬂ"]Niz@l]

anwAaiuagluzauanige lasddadoanufaiuiiny 4.24 (S.D. = 0.552) uaz

CZ]

Hiawnuiauasladanaa A A LN 08w bath Lﬁasﬁmmaawﬁmn"’m&v’fﬁmmaumqauwa

-]

a 3

fenudainagluszauann denaduanudaimiinu 4.19 (S.D. = 0.570)

INTWN 14 NAMTAANZATBYITZAUANWAALAULNL N MIFIFTUNIANA (Promotion)

MIAILEINNIANAA X S.D. msudana

YITUTaUY 2 ILDNRID IUBRRAINITTE

NN 418 0.832 AN
NRAN TN
YNUWTAUFI WAAFIRIUNIITANAAN U 4.16 0.667 alal
Vimm’mﬁagawﬁ@ﬁ‘msﬁamms
YT T RUN U WLATAIFIAND D Lath 4.11 0.668 17N
DUNIRNLFND
YuToUAINTTULANLU L NINNIALK
Q3T LFIANDAW LAY 217 NI LWL NATL 4.04 0.698 17N

%] (= v
PYDITNIN LT WA
ANRIYIIN 4.12 0.646 1N

NATN 14 mju@hamaﬁmammuaaumuluﬂ%ﬁ fd1ads 31209326
ANNAALABLALINL MIFSESUMIAANa (Promotion) agluszauan Tanddrazunulady
AALABIINYINND 4.12 (S.D. = 0.646)

HaRsansedoisasarnaaisannluwites wudn ;&’Lﬁiumu%u%awaa
Lme%aIuﬁfa%ﬁ'ﬂmi%aNSmﬁmsﬁua:;‘TLa'umu%umauéauamﬁm%’umseﬁaNﬁ@m‘”msﬁ 3
szauANNAaEuaL luszaLNIN I@Uﬁﬂ"]m?iammﬁmﬁulﬂéﬁﬁmﬁ'ua%iﬁ' 4.18 uaz 4.16
AR ‘saaaqmﬁaQLéuLﬂwmmﬁagaN5@n“'mﬁanﬂﬂ’]‘sﬂs:mﬁww”ufmmﬂ%amal

RIANDAW LATLD mam‘mauaﬁiz@”ummﬁmﬁuag}'lmm”umn Taofa1afuauAaLAL
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YN 4.11 (S.D. = 0.668) Lm:;‘;]'l’mw,ﬂu%wﬁauﬁaﬂﬁwmeﬂtymmm@mum%aﬂlim
fIaNaawlath a1 MIlWadNaTUVaIT99R LT udw ﬁsm"'ummﬁmﬁuagjislmm”umﬂ 0

AlafgaNuAaLAEWYINGL 4.04 (S.D. = 0.698)

fIUN 4 HANT AT ATENALAALAR HLAE LT HIUUNIATIIY
namalienzidayalasduafouazdmiosuwinasgurestayanuaslasa
(Purchase Intention) niarmsiluinuaanladvasdszinagusasgniduinuaanlaiuas

Uimaddulutzinelnyg Inwazioadit

a7 15 HanITAAMideYaTzAUANNAAARNLINUANNAIlTE (Purchase

Intention) WAaAmsilwnuaaulaivesdszinaduvesdnaunuaanlaivaslzina

diluludszinalng
ANuAdlada X S.D. msudana
1 ~ dl 1 a J a s
YirwlAulaNazan IS uTaNAAN W LAY P
B 4.25 0.633 NNAga
20U 1a%
\ KX ¥ a < A A a o
YU DOT18NATI LUANN AN W LN
, 4.19 0.660 Tty
aawlaitlnd o
1 A’l’ a > 6 v
YITUDOHNRA N U LN N DD LAY IWTIZWLE
LA & oA e el 417 0.674 yn
LRI NWIUNINTANAN N V1104
. A a o & o o
YITUToNAAN U bl NN B LR WINIZEING
N P 4.05 0.694 N
narIadwnlunite(Fiiaaa)
. A a o ¢ A A
VITWDONRAN U L LN U DD LA TN B LK
| | 4.01 1.129 1N
AMURINITD I UNNTLAULANT DI
ALRALITIN 4.13 0.662 NN

v v
@ A A

NNANTNA 15 n§uaraiNasuuusaunnluaIIf Sdnadsinseszay
AMNAALAULALINUAMNAILaTa (Purchase Intention) HAAA M bNNB AW ATV
Urinadduvasgnidunuaaulaivesiszinadlululzmalng agluszauann lasd
ANAZUBARYANNAALABIINTINNY 4.13 (S.D. = 0.662)

dl a v a 1 d‘ v Qs Qs nd' = EZ ~ dl

WeRsanMedaiisinaduaivannlunides auaun 1 de didunadnlan

' a A a o 6 A 3 1 o A a a
'%3'%'1ULG%SﬁBNﬂ@lﬂMWﬂ%Lﬂ&Iﬂﬂ%vLQ% mmummﬂ@muaglmz@mmn‘ﬂq@ I@EJEJW‘IL%E]EJ

ANAALABLYINAY 4.25 (S.D. = 0.633) T89a9N1ABHLEBLNNITTOFIENATY 1ilad
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NRAN i Lsinuaaw lattlna s]aaﬂ'maimmULLa:QLdumm:fgaNﬁmﬁmmﬂumuaaﬂaﬁ
stw:wu@duﬁwmumn%awﬁmﬁ'wﬁfu frzauanuAaiiuagluszduunn Tapddnasy
mwﬁmﬁﬂﬂﬁﬁmﬁuagﬁ 4.19 (S.D. = 0.660), 4.17 (S.D. = 0.674) ANWAGL HLAWNY
sxdondanmailunusanlaiinszitanamisiiwmnlunide Giaaa) fsauay
Aavinatluszdauan feadgauAaARYINGY 4.05 (S.D. = 0.694) LLa:;‘JTLdummz%a
naanmailunuoanladinoiuanusansalensaunusesrinn flzauanuAainas
Tuszanann SatafunnuAaAwyint 4.01 (S.D. = 1.129)

ABUil 2 NANTINATILANNAZ I

1. msu%mimugﬂﬁﬁﬁ%’uw”uﬁ{mwaL%ammiammmgﬂasﬁawﬁ@ﬁmm{iumu
sanlavivasuszmadin

2. ﬂszaumszﬁﬁgnéfﬁujﬁaNaL%amﬂ@iamme%la%awﬁmﬁmﬂmnuaauvl,aﬁ
maaﬂs:mﬂrﬁﬂu

3. Yl”ﬂuﬂaﬁawaL%ammiamm@gﬂasﬁaNﬁmﬁmsvﬂumuaauvl,aﬁmaaﬂixmmﬁﬂu

4. ﬁmﬁiawaL%amﬂ@iamm@mﬁ]sﬁawﬁ@ﬁmﬂumwaau"l,aﬁmaaﬂi:mmﬁ'ﬂu

5. MagaESININAasNAEILIndaaNalaTeria s meflunuaaulatives

Uszinamilu

e o
NINAFAUAUFNUAYDIAILYT

%

daunIaTareusuNdzIu fanldinmanaseuguantiGvasdauls asi

> a Q: e e Qs . .
MINAFDUAFUUTZAND FRIUNUBLN ISR (Pearson Correlation Coefficient)

o a a5 o @ [ . .

AMINAFOUAFNUTEANTANFNNUT LA STU (Pearson Correlation Coefficient)
WumInasauiNamdanaunus (Correlation) vasautsnaziin ldlslunmsnensalan
w3 TINIMAIANUTFUAUTUUUNAQ ™ (Multiple Correlation) 3xnin9auLI8aTE N3
UIITNUINAEUNUT (X;) Uszaun1sningndriug (Xo) Nauad (Xg) 31871 (X,) 113
1 a > a Qq: dq’ a Q 6
FILFEIUNIIAANA (Xs) NUGILLTANN AuaslaTandan mailwinuaan bataaslszing
Wilu (v)
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{ a e a n( a et vt . . .
ATNN 16 HAMIATIERFUUTZRNDARAUN SN TTYW (Pearson Correlation Coefficient)

Tenineamulslunsdnsn

gty gautlidas: ANURNAL

X, X, X, X, X, Y

X, 1

X, 250 1

X3 261** 512 1

X4 327 433 524** 1

Xs -.067 225% .569** .360** 1

Y .533** .230* 321** 437 .332* 1

WINELAG - AR ANNIRAANIZAL 0.01

n:i a 6 o a n"‘ [ [ 6 A 6 o

INANINN 16 UFAINANIIILATIZA RN T ENTaNTUNUSLNLSTY (Pearson

Correlation Coefficient) 32#314@ 24138852 91%3% 5 @2 WUIIN9 5 aauds Tadfl
ANMNRNNUTNWLAILAWATN 0.6

MINARDURUNAI U Q’?ﬁ‘i’ﬂl"ﬁLﬂ?aaﬁalunﬂﬁﬁ'ﬂ@ﬂm'ﬁmmzﬁmnam%uﬁu

di a 6 a ni- ] a ] 09: d%’ a s 6 'vai

wmmmmmﬁmﬂaammwamameﬂ@]ammmﬂwawammm‘lum:uaau"laumaa;d"n

wuinuaauladvasdzmaduludszinalny lasfidaudsdaszdunisinisnugndd

@ @ o a

FUNBT Ui:aumszﬁﬁgﬂﬁﬁug NABAG 3107 NIFILFINNIINAIG WUINAUL DRI
fInadasulIanua1si 16

mamaaummé’uw”ufmmﬁaLLﬂiSm:ﬁag‘mmml,mmaﬂizz?w%(é'uamzyaﬁ
(2551) laon13@inunasadt Qﬁé’ﬂ"l@“l“ﬁmﬁmm:ﬁﬁLﬂummaaﬁa Variance Inflation
Factor (VIF) fia drfisnwaaseaudsluaunisdanusunusiu 49manen VIF ftiu 5.0
ANIBAINIT LU IBRIENANMUFNARTAUIES LazINAN Tolerance AITHAN baianIn
0.10 LRUULNTY L(ﬂ’ﬁsa; wazatwe (Kleinbaum, David; et al. 2014) Nafa A1Uad VIF 2890
LLﬂséTuw%%mﬁmagslm:@”u 1.252-2.182 ziAwinden ldiiuinae 5.0 uazdl Tolerance
ddragluszay 0.458-0.799 gandninmat > 0.10 irldnsiudrdaudsdaszaid
anuFunnsaanuuuylifvedan (Zikmund; et al. 2010) G907 17

T U ANT AR FUNUBSIRDTa 1 VIF wazen Tolerance erafinanaangnasi
3aladifiadyny Multicollinearity wazwuindanugunuinuaudsay anaaslade
wharmilunusawlafvessanadu aUlddn mansailuldlunsiieneine

wswennyotlaagnelvpdaynssianszay 0.01
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AN 17 wamﬁmﬁzﬁmmmam%al,aémwmmmaamsu‘%msmugnﬁwé’ww"’uﬁ
ﬂimumnﬁﬁgﬂﬁﬁuﬁ NAUAR 3101 MIFILRIUNITANANFINAAAAINNAS LD

WAadusilwnuaaulavesnidwnueanlatvasmnaddululzinalny

13
R Uszauns ..
. Lo | vIwmsm od s e A NIAILAIN
99y | @19 o wiNgnan NARAG 37101
anan . n13AaIa
o o ¢ 3
ANNUD
B -1.046 0.715 -0.010 -0.142 0.270 0.378
S.E. 0.329 0.057 0.066 0.061 0.063 0.049
B - 0.528 -0.007 -0.129 0.202 0.370
T -3.183 12.609 -0.160 -2.331 4.315 7.691
Sig. 0.002 0.000*** 0.873 0.020** 0.000*** 0.000***
Tolerance - 0.799 0.688 0.458 0.639 0.605
VIF - 1.252 1.453 2.182 1.566 1.653

WANBLAG : R? = 0.449, F = 64.241, *p<0.05, ***p<0.01

A A a oA & v o X

INANIWA 17 FInaduesuNdgIuias lila asi
NN Lmﬂ:ﬁmmmnamﬁawmm (Multiple Regression Analysis) 72835 Enter
WU AU TAURINITONEINI DTN RINAGDANUAI ATANRAN T4 Ll NN a D latiua g

v 4 A A9 o & a v
Anawinueawladvasdszinaduuludszinalnousedliidiuds nsuinisnugndd

U

FUNUT (Customer Relationship Management) (Sig. = 0.000) 3191 (Price) (Sig. = 0.000)

NMSFILEINNNIARNA (Promotion) (Sig. = 0.000) lasilszaunsfaun1saianszay 0.01
UBENARAG (Attitude) (Sig. = 0.020) AsAURIFIAUNNENANIZAU 0.05 LEAIINTII
% 1 6 o A, 1 <& dq’ a o 6 oA
aenanmunInnensaiiasefisinadaauaslatenfanmsilunueanladvagnidu
inwaanlativaszinadduludszinalnoldagidvedan lasaudsdunfisiuna
&a A A a v o o € . :
WEIMIHANFA A NIIVIRIWIUINANTUNUD (Customer Relationship Management) lag
s a A€ [ s 1 =)
AFNdszanTaanasvaIn1IWeINTOYNAL 0.528 3898981A8 NIFILEINNITARANG
o a a5 ' o . '
(Promotion) lasdauyszdnfaanasuasnanansaiivinny 0.370 3101 (Price) lasen
o A a5 @ [ Aa : | a A
FudsenTnanasaadInIweInIaLYinAL 0.202 WAsNAUAG (Attitude) laadgulsz&nd
A1 o \Y A
DNANBVBINITNYINTALNANY -0.129 T89898NANAGL FnlRauLTnN9 4 @a%h ;e
Aa ' & & a a 6 . 6
afuwdanuulsdusaianuaslazandanmailuinuaauladvasdnidunuaanlal
{ [ VY o v A
vastlszinaduludzinalneloTosss 44.9 wialdwnansninisanas 44.9 T9a187130

%

sivaunInanayld dniuaiudidu dszaun1sokngndniug (Perceived Customer
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Experience) lilginadannuailadonfadmsiluinuoanlaivasgiiduinuaanlaives

Urimadduludzinelng

{UNINADAEY Y =a+bX; + bXy + ... + bX,

W Y unu daudseny
(mm@mwﬁawﬁmﬁmmﬂumuaaﬂaﬁmaa;jj”ﬁmummaauvlaﬁ
vasuszinadiuluysznalng)

a W FaNvaIENNNT

by, by...b LN @hé’uﬂnﬁ%%?nmmaﬂlugﬂﬂumu@umam"’*auﬂatﬁmm”aﬁ
1 fladaf k anwday

Xy, Xpoo X WNW eUL5BETE 6271 1 9097 k auEIaL

(MIVTATNUINAFUNUT HAUAG 3107 NIFUFTUNNIAAA)

k LN SWINALLUIDRT

o

A ‘ o &
L&I'PJLLY]%WWI%@;(@W%ZVL@EULL‘]J‘UE‘T&IT]’]?E]G]E]E] g W

Y (ANa9la%e) = -1.046 + 0.715 (MIVIMTNUINAIFUNUT) + 0.378 (N3

FILRINNIIARNNA) + 0.270 (3191) - 0.142 (NAWAR)

INFUMITIFUAZLAW LA

mﬂLﬁuﬂﬁﬁmsmugﬂﬁwé’uﬁuﬁ 1 wiae lwameiadududng asf aaw
asladandadasilunuoanlaivasidunuaawlaivastsanadiululszmalno e
\Radwdn 0.528 wilag

pnARYMITIEIINIaNa 1 nine W neAtasasuaug asfi anuaslade
NﬁmﬁmmﬂuLﬂuaaﬂaﬁmao@“ﬁdumuaaﬂaﬁmaaﬁszmmﬂﬂuluﬂszmﬂ%muﬁu{fu
1w 0.370 Wiy

wnRuTAN 1 wihe Twmeftsuduing el anuaslefondanmsiluny
aau"laﬁmaaQﬁLduLﬂuaau"l,aﬁmaaa.lizmﬂrﬁa.!usl,uﬂi:mﬂvlwmuﬁlw“fulﬂu 0.202 Mg

wnnraned 1 wine lwameddsadmang e anuasledaninsimeilu

inuaanlaiasfidwnvaaulaivasdszmaduludszinalnoazananiu 0.129 wias
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ANI9N 18 wamimaauamﬁgm

- D e an HaN1INAFaY

ANNATW ALUAN ¢
a9 a a Aa

NilszaEns | SNNATIW

1 mm%msmugﬂﬁw SUNUTRINALDS
UINADAMNAI AT NAAN DU LA 0.528 0.000 HaNTU

aaulativaslsznadyu

2. ﬂs:aummiﬁgﬂﬁﬁ'ujdwaL‘?jamn
FaAINNAI TN DA LN -0.007 0.873 laigausu

aaulativasdszinadu

3. NALARFINALEILINGAAINAI AT

o

NAOA AN LBNN DA latiadllszine -0.129 0.020 NI

im

4. IANEINAEILINADANNGS LT D
NAAA AN LN DA latiadllszine 0.202 0.000 NI

iu

5. NMIFILFINNIINRNARINALTIUING D

ANMNAI A TONAAN TN LN DA AT 0.370 0.000 AN

vedissinagiu

NAIINA 17 URZAIINN 18 Eﬁﬁlﬂ‘l@ﬂﬁ%ﬂ’]i?Lﬂi?zﬁfﬂ’]iﬂ@ﬂE’JUL%GWVJQM

s

(Multiple Regression Analysis) Naﬂ’lﬁ“nﬂaauauuaj’m WU miu%%’lid’]ugﬂﬁ'ﬂﬁlwuﬁ(
NNIRILFIUNITAANA LAZIIAT FINALEILANG 0NN LATONAAN WY LN N DA LATTD {7
La'umuaau"laﬁmaaﬂszmmﬁﬂﬂuﬂizmﬂ%sl aeflngsnn9aia 0.01 uazviawad i

FLOUNYRIAYNIIRAGN 0.05
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1. MILTMIUINFFUWUT (Customer Relationship

Management) ([3 = 0.528, Sig. = 0.000***)

2. szaumIningndnTu3 (Perceived Customer

Experience) (3 = -0.007, Sig. = 0.873)
3. ieuAG (Attitude)
d
(B = -0.129, sig. = 0.020*)
ANNALaTe
4. Ten (Price) WAAA DAY LN
- )
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